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silent auction items. 

We had a work party at the 

Silver Star Chalet a few weeks 

backñfirewood cutting and 

trail clearing.  Thanks to Brian 

and Doug for splitting wood 

and getting the glass to the 

Chalet (which leads us to our 

next 2 work parties:  more glass 

installation, and groomer track 

repairs).  Doug and Dave will 

be in touch to ask for your 

help. 

Hopefully we get some good 

snow soon so we can ride!  

Happy and safe sledding!  See 

you out on the trails. 

Hope you all had a great off-

season, and welcome back!  A 

big welcome to new mem-

bers...so great to see new 

names and faces. 

Well, the snow show is over.   

Phewww!  A big thank you to 

everyone who gave up their 

time to help.  Without your 

help, it would not have hap-

pened.  We had a very success-

ful silent auction, a good turn-

out at the beer garden, and a 

great booth set up for our Club 

which was well-manned 

(womaned?) by Club mem-

bersñnamely Thelma Ander-

son, Brian Corke, Doug Roe-

hrig, Ken Miletto, Dean & 

Kathy Kohut & family, Walter 

Lysek, Kevin Hillier, Bruce 

Walthers, Bill Cornish, and 

Glen and Pat Weed.  You all 

deserve a pat on the back for 

the success of our part of the 

show. 

A huge thanks to NON-club 

members (friends) ñ Gord 

Heise, Glen Carswell, Jim and 

Christine Eastman, Cory 

Weibe, Greg Sinitsin, and Den-

nis DeGruchy ñ who freely 

gave up their time to help us 

out.  Thank you all so very 

much! 

I 

hope I didnõt miss anyone ñ 

my apologies if I did. 

A very special thanks to 

Dianne who arranged most of 

the auction items (WOW!) and 

arranged the raffle, and to 

Brian who helped Dianne do 

most of the pre-snow-show set-

up on the Thursday (NB from 

Dianne:  thanks to Gord for all his 

help in getting silent auction items, 

and phoning members to recruit  

help! I know how much he loves to 

talk on the phone ñ not!) 

Thanks as well to the Lumby 

Club, who looked after pur-

chasing the liquor licence and 

liquor for the beer garden, and 

who helped with the beer gar-

den and rustled up some more 

VSA MEETINGS  

4th Thursday of each month 

EVERYONE WELCOME! 

Join us for coffee and donuts 

and have a say in your Club, 

events, etc.  A Club is only as 

good as its membersé.we need 

your input! 

NEXT MEETING:  

THURS. NOV 27  

7 :00 PM 

The People Place 

3402ñ27 AVE., VERNON  

UPCOMING MEETINGS:  

(No meeting in December/08) 

 

January 22, 2009 

February 26, 2009 

March 26, 2009 
 

40th Season Anniversary! 

VSA NEWSLETTER 

In the Vernon Recreation Complex lobby  

MESSAGE FROM PRESIDENT GORD  

Gord 



BLING!!  Beautiful diamond ring gener-

ously donated by Gregoryõs Fine Jewellery 

JUST FOR YOU SPA & SALON ñ gift 

certificate for makeup application.  Sold for 

$10 

KARMA NATURALS SOAPWORKS ñ

gift basket.  Sold for $31 

YELLOWSTONE TOUR & TRAVEL ñ 

2 snowcoach tour tickets.  Sold for $55 

CANADIAN AVALANCHE CENTRE  

SOS shovel, avalanche safety books.  Sold 

for $40 

ARMSTRONG REGIONAL CO -

OPERATIVE ñcase of Sonic XLS oil.  

Sold for $60 

ARMSTRONG COMPUTER SERVICE 

INC./THE SOURCE ñ roadside emer-

gency kit and mini digital camera.  Sold for 

$15 and $35 

PRONTO ESSO, ARMSTRONG ñ $25 

gift certificate.  Sold for $20 

HOME BUILDING CENTRE, VERNON  

Drill/Driving System and Strait -Line 

Combo Set.  Sold for $20 each. 

VELOCITY FUELS, ARMSTRONG ñ 

socket set, workgloves.  Sold for $20 

INTERNATIONAL TRUCK CENTRE, 

VERNON ñ Sirius Stratus Plug & Play 

Satellite Radio.  Sold for $70. 

GREGORYõS FINE JEWELLERY ñ 

beautiful white gold diamond ring (pictured 

here).  Sold for $400 ($800 value) 

CAPRI INSURANCE AGENCIES ñ 

helmet cam.  Sold for $240 

SOVEREIGN LAKE NORDIC CENTRE  

2 Learn-to-Ski Packages and passes.  Sold 

for $15 each 

GLOBAL IMPACT EXPLORATION 

INC. ñ IPOD Nano.  Sold for $80 

PRINCETON CASTLE RESORT, 

PRINCETON ñ 2 night stay for 2.  Sold 

for $160 

VALHALLA PURE OUTFITTERS ñ 

SOS shovel, beverage bottle.  Sold for $75 

SHUSWAP XTREME RECREATION ñ

bag full of Arctic Cat goodies.  Sold for $55. 

PETERõS TIRES, VERNON ñ 2 shirts, 

travel mug.  Sold for $31 

KAL TIRE, LUMBY ñ 2 oil changes 

and a wheel alignment.  Sold for $15, $13 

and $22 

LUMBY TIRES PLUS ñoil change and 

wheel alignment.  Sold for $15 and $25 

RIDERS EDGE MOTORSPORTS ñ 

Thunderstruck DVD, shock covers, bala-

clava & 2 hats, womanõs jersey, helmet.  

Sold for $17, $15, $10, $25 and $100. 

FISHERS HARDWARE ñ Travel mugs 

and refill flask.  Sold for $20 

DEL SELIN GUNSMITH ñ Browning 

knife, insulated cooler bag.  Sold for $50 

KAL LAKE MOTORSPORTS ñ hel-

met.  Sold for $80 

ICBC ñ emergency pack.  Sold for $25. 

SIGNARAMA ñ$100 gift certificate.  

Sold for $40 

HUNTERS RANGE SNOWMOBILE 

CLUB ñ one primary membership.  Sold 

for $75 

VALLEY MARINE ñ$200 gift certifi-

cate.  Sold for $100 

HIFI ATTIC ñhome dock deluxe.  Sold 

for $40 

WIRES BY DESIGN ñ speaker wire, 

ceiling speakers.  Sold for $15 and $41 

FOUR SEASONS MOTORSPORTSñ

duffel bag.  Sold for $32 

SNOWANDMUD.COM ñ shirt, hats, 

touque.  Sold for $34 

ALPINE MOTOR SPORTS ñcap, 2 

DVDS.  Sold for $30 

BACKUS RACING ñ helmet.  Sold for 

$115 

BANNER RECREATIONAL PROD-

UCTSñbackpack.  Sold for $100 

 

 

 

The VSA and the 

Lumby Mabel/Lake 

Club teamed up to put 

on a Silent Auction at 

the snow show.  A total 

of 59 items were do-

nated, at a retail value of 

$5,000; and netted the 2 clubs  $3038!  

The VSA would like to sincerely thank 

the following businesses for their gener-

osity, and ask that you give them your 

business: 

CRUISE OKANAGAN ñdinner cruise for 

2.  Sold for $86 

VERNON DODGE JEEP ñ diecast model 

car.  Sold for $32 

ANITA WAS & ESTHETICS ñ 2 gift 

certificates for a spa pedicure.  Sold for $30 

and $27 

RANCHO VIGNOLA ñlarge gift basket.  

Sold for $75 

GLACIER HOUSE RESORT ñ 2 night 

stay for 2.  Sold for $210 

VSA & L/ML Clubs ñ oak wall calendar.  

Sold for $15 

THE SQUIRES FOUR PUB ñ $50 gift 

certificate.  Sold for $41 
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Thank you so much! 



Thanks to our corporate sponsors for their continued annual support 
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POLARIS 

VSA & L/ML silent auction and beer garden at the 

snow show 

OUR CORPORATE SPONSORS  

AT THE SNOW SHOW:   

   SKI DOO                                                  YAMAHA 

 

             ARCTIC CAT 



Here we go again!  Another season is 

upon usñ dust off the sleds and get 

out the helmets, boots, suits, etc.  

THEN reach for the chequebook and 

sign up for another year of fun on the 

hills in natureõs wonderland. 

Seriously, folks, we need to grow our 

members to have a successful club.  

Our membership fees are the same as 

last year (form enclosed). 

We have various ways that we can 

use to collect revenues to run the club 

ñ such as day passes, raffles, snow 

show, etc. ñ BUT the most impor-

tant source of revenue we have is 

the cheque you write for your mem-

bership. 

The more members we have, the bet-

ter able we are to groom the trails 

more often and maintain the two cha-

lets and parking lot. 

So, PLEASE ñ renew yours and try 

to recruit other new members. 

HAPPY SLEDDING TO ALL  

 

 

òThe most important source of revenue we have is the cheque you write for your 

membershipó 
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MEMBERSHIP REPORT ñBRIAN CORKE 
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BRAAAP Lucky 7 

Custom paint job on an Arctic Cat sled  

at the snow show 

Bria
n 

 

Up-and-coming sledder  

YAMAHA GENEROUSLY 
DONATES JUNIOR SLEDS & 

BIKES FOR BUDDING 
SLEDDERS/BIKERS TO TRY 
OUT  AT THE SNOW SHOW  

Junior biker  

 Why did the chicken cross the road?   
 
BARACK OBAMA: The chicken crossed the road because it was 
time for a CHANGE! The chicken wanted CHANGE!   
 
JOHN MC CAIN: My friends, that chicken crossed the road because 
he recognized the need to engage in cooperation and dialogue with 
all the chickens on the other side of the road.  
 
HILLARY CLINTO N : When I was First Lady, I personally helped that 
little chicken to cross the road. This experience makes me uniquely 
qualified to ensure -- right from Day One! -- that every chicken in this 
country gets the chance it deserves to cross the road. But then, this 
really isn't about me...   
 
DR. PHIL: The problem we have here is that this chicken won't real-
ize that he must  first deal with the problem on 'THIS' side of the road 
before it goes after the problem on the 'OTHER SIDE' of the road. 
What we need to do is help him realize how stupid he's acting by not 
taking on his 'CURRENT' problems before adding 'NEW' problems.   
 
OPRAH: Well, I understand that the chicken is having problems, 
which is why he wants to cross this road so bad. So instead of having 
the chicken learn from his mistakes and take falls, which is a part of 
life, I'm going to give this chicken a car so that he can just drive 
across the road and not live his life like the rest of the chickens.  



TREASURERõS REPORTñDIANNE EVANS 

So this is my first report as Treasurer ..... following in Brianôs footsteps will not be an easy task. 
 
First off, we need to thank Brian for the many years he put in as both Treasurer and Memberships Director.  We knew we would miss him when he 
retired from the Executive at the end of last season, purportedly to move to White Lake.  I canôt tell you how happy we (especially yours truly, given 
that Memberships, by default, fell into my lap!) were to find his move has been be put off a few more months, and that Brian would allow us to ap-
point him to look after Memberships in the interim.  Thank you, Brian. (now if I could only talk him into taking back the Treasurer position......!) 
 
So now on to some numbers: 
 
We ended last season with total trail pass revenue of $1,193; this was deposited to our Operating Account to give the VSA a seasonal year-end 
balance of $11,276. 
 
Since then $555 has been spent on our VSA website in order for me to maintain it, as follows:  $371 to our webmaster to give me a 
ñcrashò (hopefully not literally!) course, and $184 to purchase the necessary software.  Other Club expenditures have been $56 to rent a wood split-
ter for the recent work party; and $145 to purchase glass for the Silver Star Chalet.  An upcoming expenditure will be to purchase groomer track 
parts at around $1,500. 
 
Most other expenses and revenue revolve around our recent snow show.  As in past years, snow show net profits will be split with the Lumby 
Mabel/Lake Club, once all of the final figures have been tallied.  At the moment, these figures are as follows: 

¶ Beer Garden (our ñHighmark Pubò):  Expenses $4,846, Revenue $4,823 (estimated).  So you can see that we pretty much just broke even. 

¶ Silent Auction: Expenses $463, Revenue $3,038.  We came out with a healthy profit of $2,574 (less a small amount for VISA charges). 

¶ Misc. Snow show expenses: $329 
 

So, when all is said and done, the two clubs will split approximately $2150, which is pretty disheartening when you consider all the hours 
and effort put into organizing and manning our part of the THREE-DAY event.  (To compare with last year, our ONE-EVENING snow show 
netted a profit of somewhere in the neighbourhood of $3,000 to split.) 

 

¶ Finally, Greg Gartner (a very generous VSA memberðthank you, Greg!) donated $200 for us to purchase a remote control snowmobile 
and ATV for the VSA to raffle off.  However, we just didnôt have enough people to walk around and sell tickets so our profit from the raffle 
was only $311....which covered the $205 spent to provide free coffee and cakes to celebrate the VSAôs 40th anniversary. 

 
Weôll have to see what happens next year, whether the manufacturers show comes back to Vernon or moves on to Kelowna.  If in Vernon, what will 
our level of participation be.... and if in Kelowna, can we go back to our one-evening local show?  All these things need to be discussed on a Club 
level, so please come to our meetings and give us your feedback and suggestions. 
 
Looking forward to seeing you at our Nov 27th meeting! 

ònext year...what will our level of participation beé..can we go back to our one-evening local show?....ó 
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Dianne 


